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The following slides are selected excerpts from a larger presentation deck.

Content has been modified and anonymized to preserve confidentiality.
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Today’s Agenda

90 Mins | Commercial Sales Execution

75 Mins | Distributor and Service Excellence
30 Mins | Lunch

30 Mins | TTl Rep and Marketing

20 Mins | Next Steps
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James Peter Janet Bill John Tricia
End User Job-Site Industrial Sales Leader Distributor Service TTI Rep

Solutions Channel Sales Customer Representative

Commercial Sales Execution Connected Customer Journey
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MEET

John

Service Representative




Customer Service / Asset Lifecycle g

Leveraging One Unified Platform

Asset Lifecycle Service Center Customer
JOhn Management Management Personalization

Service
Representative
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